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Pe3ynbTaTbl coBMecTHOro uccnegosaHusi IBM u Roland Berger
Strategy Consultants cBuaeTenbLCcTBYIOT, YTO NOCNeAHEeN 30510TOMN
XXUNOW ANA aBTOMOOUIILHOWN NMPOMBILLNIEHHOCTU Ha pbiHKax 3anagHoun
EBponbl ABNAIOTCA CeTU Npoaax u gucTpuoyuum

PecTpykTypr3aums Aunepcknx ceten MoxeT obecneymTb poCcT 4OXOAHOCTU, N3MEPAEMbIN

ABY3Ha4YHbIMW YNCnamu

MrwoHxeH, NepmaHua, 12 nroHa 2007 r. — CoBmecTHOe uccnepoBaHue kopnopauuu IBM
Global Business Services n komnaHun Roland Berger Strategy Consultants BbisiBUno,
YTO aBTOMPOU3BOAUTENN, KOTOPbIe PECTPYKTYPUIUPYIOT CBOU AUCTPUOLIOTOPCKUE ceTu,
CMOryT noBbicUTb npoaaxu Ha 11% u cokpatutb usgepxkm Ha 12%. B xope
uccnepoBaHusi, Ha3BaHHoro «Automotive Sales Champions», OblnuM onNpoLEeHbI
aBTonpou3BoAUTENU U gunepbl, 3aHumarwme 6onee 80% aBTOMOOGOMNBLHOrO pblHKA

3anapgHou EBponbl, a Takke aHaNUTUKX U NOCTaBLYMKN (PUHAHCOBLIX YCNyr.

Mo pesynbTatam WCCNeAOBaHWUsl, €AWHCTBEHHbIN HeucYepnaHHbIA MNOoTEeHUWan MoBbILEHUS
O0X040B aBTOMNPOMA 3aKIYaeTCsi B COBEPLUEHCTBOBAHUN Npodax M AUCTPUOBIOTOPCKON CETW.
CerogHst okono 25-30% OT pO3HMYHOWN LieHbl aBTOMODUIIS COCTaBNAT 3aTpaTthl Ha NpPoAaxm,
MapKETUHI 1 OUCTPMOYLMIO, YTO CBA3AHO C AyOnvpoBaHMEM onepaunii U CIOXHOCTbIO CeTen.
3a cyeT ny4wen opraHM3auMmM CUCTEM NPOAaXK U AUCTpUOYUMKM (BKNOYast OUNEPCKME ceTn) m
Oonbluen Npo3padYHOCTH 3aTpaT, aBTOMPOM MOMYYUT BO3MOXKHOCTb AOCTMYb ABY3HAYHOrO pocTa

00X0O40B N COKpaLleHUA n3aepixek.

«ABTOnpomn3BoanTenu B EBpone npaktMyeckn NOMHOCTLIO Mcyepnanu noTeHunan noBbleHns
3phEKTUBHOCTN B Takux obnacTtsax, kak pa3paboTka, NMPOM3BOACTBO M KOomnepauusi, — roBOpUT
Panbd JlaHgmanH (Ralf Landmann), napTHep, OaWH M3 pykoBOOUTENEN 3KCMEPTHOro LeHTpa
Roland Berger Strategy Consultants no aBToMo6unbHON NPOMbILLNIEHHOCTU. — B ganbHenwem
NpeanpuaTUs aBTOMPOMA CKOHLIEHTPUPYIOTCA Ha COBEPLUEHCTBOBAHUM NpoJax WU ceTewn

LI,I/ICTpI/I6yLI,I/II/I, NOCKOJIbKY TaM 3al10XXeH HanbonbLLWIA noTteHuuan».

CerogHs peanusauumn noTeHuuana npogax npensaTcTByoT:
- HegocTaToYHas MHTerpaumsi NpoLeccoB M CIULIKOM Y3KWIA CpPaBHUTENbHbIA aHanu3 3atpat

(benchmarking);
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- HernocrnenoBaTeflbHOCTb B MPOBEOEHUM U OTCNEXUBaAHUN 3PPEKTUBHOCTUN MHMLMATMB MO
MOBbILLEHWNIO NpoaaXx;

- BblpaxkeHHas 060Cco0NeHHOCTb Noapa3aeneHuni;

- HeJoCTaTouHbIE yNpaBeHYEeCKNE HaBbIKN Y OUNEPOB;

- HeJoCTaToOYHOE B3aMMO/EeNCTBIE MO BCeW Liernoyke npoaax.

bonee 80% pecnoHOEHTOB TakKe BbIpA3UNM COXaneHue, 4YTO HeaoCTaTouHO BHUMAaHUSA
yaensieTcs NpuHUMnam ynpasneHus U3MEHeHUsIMU, HanpuMmep obMeHy mHdopmaumein. Kpome
Toro, 70% M3 HUX 3adABMNM, YTO UM He yaaeTcs OOIMKHbIM 00pasoM nogaepXmBaTb ycnex

npogax, a 57% nonaratoT, YTO UM He XBaTaeT cUCTEMaTUYECKMX OaHHbIX 06 oTpacnu.

«Ha ocHoBe onpoca M pe3ynbTaToB HaWero wuccnegoBaHus Mbl paspabotanu Habop
KOHKPETHbIX  pekoMeHgauui  Ans  aBTOMOOMNbLHOW  oTpacnu,  KoTopble  NOMOryT
aBTOMPOWU3BOAUTENSIM YBENUYUTL Mpubbinb 1 npogaxu, — rosoput Knayaua LUmut-JTiomanH
(Claudia Schmitt-Lihmann), accouunpoBaHHbii napTHep IBM Global Business Services. —
Hawwm npumeHnmble Ha NpakTVke pekoMeHAaumMn KOHLEHTPUPYIOTCS Ha KaYeCTBEHHbIX acnekTax
paboTbl AWMEepCcKOn CceTh, U B OCOBEHHOCTM Ha pasBUTMM COTPYAHUYECTBA, MOBbILEHUM
KBanudpukaumm Aunepos, YycTpaHeHun o060cobneHHOCTM noapasgeneHni, a Takke Ha
ynpasneHun B3aumooTHoweHuaMn ¢ knueHTamm (CRM) mexay annepamu n notpebutenamu.
Mbl Takke ykasanu Ha HeobXxoAMMOCTb HanuMyus OOMNroCpPoYHOW cTpaternv npopax. MHorve
Annepbl roBOPUIM HaM, YTO OHU YacTo CTPaAaloT OT KPATKOCPOUHbIX Y MOCTOSAHHO MEHSOLLUXCA

cTpartermny.
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